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Show and Tell

BY BRIAN SODOMA

DISCLOSURE ISSUES SURFACE IN HOME BUYING, SELLING

Whether your're selling your home or looking for that great
deal, questions often surface when it comes to the subject of
disclosure. What must a seller disclose about past repairs? Is there
recourse for the buyer if problems surface down the road? These
are two of the burning questions for those on either side of a real
estate transaction. And real estate professionals agree there are a few
commeon sense disclosure principles t adhere to whether you're a

buyer or a seller.

WHEN IN DOUBT, DISCLOSE

If the seller is hiding a defect or incomplete past repair, and
it surfaces as a problem for the buyer down the road, he could
end up being liable for up to three times the cost of damages, said
Rob Jenson, CEO and founder of the Jenson Group at Re/Max
Central, a valley real estate brokerage firm.
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Sellers “need to be aware that there is a liability for you in
the future. Just because the home is sold doesn’t mean it’s over.
If you don't disclose something on purpose, you could end up
in court later,” he said.

Upon acceprance of an offer, the seller will furnish the
buyer with a Real Property Disclosure Form, or Nevada
Revised Statute (N.R.S.) 113, said Jenson. It is at this point
that the seller needs to be up-front and honest about past
repairs, particularly major ones. But many sellers may be wary
of disclosing too much, perhaps scaring off a potential buyer.

Charles McWilliam, owner of Criterium-McWilliam
Engineers, a valley-based residential and commercial building
inspecting company, has a rule of thumb he offers sellers. “I'd
say, if it’s over a $500 repair, you may want to mention it,”
he said.
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